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SUNTERRA

SHOPPING CENTER

Stockdick School Rd. & Bartlett Rd. | Katy, TX

Retail Space For Lease

bestbrains

LEARNING CENTERS

13,066 SF

+3,000 SF AVAILABLE

I/IBRA | NaL salon

STUDIQ, \{k AE

Developed By:

I

MALABAR

HILL CAPITAL

7 3 LAST CALL
megeds
_ i =

LIQUOR

Pizza nIVEAU

e o

Leasing By:
LANE PLEASON
713.980.4753
Ipleason@read-king.com

MATT MCKINNERNEY
713.980.4722

mmckinnerney@read-king.com

1,200 SF
PENDING
HAIR SALON

JuLiaN FErRTITTA
713.400.2132
jfertitta@read-king.com
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DEMOGRAPHICS

World class schools, affordable housing, and extensive
recreational facilities have attracted families with
impressive demographic profiles.

LocaTiON

Located in the heart
of a premier master
planned community
at the NEQ of Bartlett
Road and Stockdick
School Road.

Current average household income is $143,684 in the
area within a 5 mile radius, compared to $79,900 for all
U.S. households.

Population 4149 10,569 56,875

Average Household $150,341 $150,609 $143,684
Income

A 00
“ $ ﬂﬂw Average Home Value  $365,937  $342,246  $315,855

Houston Executive
Airport

Katy Mills Mall 20

‘ Sunte.rra will be apprloximatly 700‘O homes When fully -built ou

Amemtles include 3.5-acre crystal lagoons Iazy river, lakes, parks

“playgrounds and an expansive amemty vHIage vvnth a clubhouse at 7
= aresort-style pool overlooking the lagoon. e




AREA OVERVIEW
SUNTE RRA ‘

Master Plan

- Located in the epicenter of
Sunterra, a master-planned | L-

community that will feature
/7,000 homes at buildout

BECKDENDORFF ROAD,

- Sunterra is the #1 selling
master-planned community
in the state of Texas and
ranked 3™ on the nation’s 50

top-selling master-planned 'i; ‘S“1a
communities in 2023 CJ]

STOCKDICK SCHOOL ROAD,

*\
- Affluent demographics: home m 5

prices range from $300,000 to

$3800,000’s f‘

- Very limited supply for
retailers and restaurants in the
submarket

avod-dd ITHDS

CLAY'ROAD

*Conceptual rendering. Subject to change without notice. 11/22



SUNTERRA
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S1TE PLAN
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11-2-2015
/‘A\\ Information About Brokerage Services

TREC Texas law requires all real estate license holders to give the following information about
_— brokerage services to prospective buyers, tenants, sellers and landlords.

EQUAL HOUSING
OPPORTUNITY

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents}):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Read King Inc. 504639 713.782.9000
Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Charles Scoville 303620 cscoville@read-king.com 713.782.9000
Designated Broker of Firm License No. Email Phone

Charles Scoville 303620 cscoville@read-king.com 713.782.9000
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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For More Information Contact

Matt McKinnerney

Vice President — Leasing
mmckinnerney@read-king.com
713.980.4722

Lane Pleason

Vice President — Leasing
lane@read-king.com
713.980.4753

Julian Fertitta

Associate — Leasing
jfertitta@read-king.com
713.400.2132

K

Read King

713.782.9000
read-king.com

1900 W LOOP SOUTH
SUITE 1250
HOUSTON, TX 77027



